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03/2022-02/2025
Land Acquisition Manager
Land Acquisition

· Sourced, underwrote and managed due diligence leading to the closing of 2 transactions in Vista, CA (51 townhomes and 35 single family homes) as well as 2 transactions in Redlands, CA (35 single-family homes and  98 single-family homes)
· Crafted the Inland Empire-San Diego Division’s bi-annual land acquisition strategic plan to obtain approval from corporate for land acquisition target markets, product and pricing
· Reviewed third-party reports, including the environmental, archaeological, geotechnical and biological reports, as well as the conditions of approval to determine if there were any issues with the sites being investigated so that only the lowest-risk opportunities were pursued
· Developed strong relationships with brokers, other builders, and land sellers to obtain promising land acquisition opportunities
· Prepared an asset review presentation for three owned future projects for the company’s COO to review, which resulted in decisions for creating a new site plan, getting a new product mix approved, as well as a plan to put the development of a land asset on hold for two years

· Negotiated purchase and sale agreements for various types of transactions, including entitlement and finished lot deals with a PAPA
· Evaluated seller-provided site and architectural designs in potential acquisitions to ensure that the acquisition opportunities selected best met submarket conditions

· Prepared budgets for new projects by reviewing outside consultant land development cost estimates and coordinating with the Division’s purchasing department to provide for accurate cost estimates

· Crafted land acquisition presentations for the company’s land committee to review in order to obtain approvals for acquisitions
· Negotiated new land bank transactions and sent notices for takedowns in existing land banked communities

· Negotiated with a land bank to obtain additional lot purchase delays in an existing community, when a market slowdown led to reduced absorption

· Contracted for services to be performed by outside consultants including civil engineering, landscape architecture, and soils in the feasibility stage of acquisitions to ensure the success of the projects

Finance

· Tracked competitor new home communities on a weekly basis to recommend pricing for future sales releases and incentives for homes available, which helped the Division surpass business plan sales and closings objectives in 2022, 2023 and 2024
· Prepared weekly and monthly reports for finance, including the homes available and backlog, capitalized lot cost, warranty, indirect cost and sales and marketing budget reports so that the Division can evaluate performance

· Assisted in the quarterly update of the Division’s business plan in OneStream by updating cash flow projections and creating new cost and revenue assumptions, which resulted in the approval of the firm’s quarterly and annual plans in 2022 and 2023
· Prepared gross margin reports prior to sales phase releases so that the Division can determine whether or not to release a phase of a community

Project Management
· Maintained the construction/development schedule for the 466-home Outlook community in Winchester by communicating with the Division’s land development managers, County officials, and outside consultants
· Updated the budgets for six communities on a monthly basis to inform the Division’s leadership about budget busts and the revised budget

RICHMOND AMERICAN HOMES, Irvine, CA 







06/2021-02/2022
Land Acquisition Manager

· Identified suitable land acquisition opportunities for the Southern California Division to pursue by communicating with City planners, brokers, developers and other builders 
· Performed the market analysis and underwriting to allow the closing of 594 lots across 7 land acquisitions
· Coordinated with the Division’s VP of Land Development and the Division’s three Project Managers to evaluate land acquisition opportunities to ensure that they were low risk from a land development perspective
· Prepared pro formas for land acquisition opportunities in three different counties, which resulted in Richmond American delivering competitive offers
· Updated land tracking reports to inform the Division President about the deals that are being pursued and their status
· Analyzed market data to produce price and pace recommendations for potential acquisitions, which enabled closings to occur in LA and San Bernardino counties
THE VERTEX COMPANIES, Irvine, CA
 







06/2020-06/2021
Consultant

Market Research 
· Managed feasibility studies for apartments that included revenue assumptions, cost estimates and detailed financial analysis by engaging with teams across the Vertex Companies organization to enable the growth of the newly-formed market research consulting business at the Vertex Companies
· Wrote newsletter articles regarding real estate market trends and investment opportunities, which were distributed to over 1,000 builders, developers and lenders and republished by a large commercial real estate brokerage firm
Construction 

· Prepared over 100 single-family home reconstruction cost estimate evaluations for litigation related to property loss claims caused by wildfires in Southern California in 2017 and 2018 
JOHN BURNS REAL ESTATE CONSULTING, La Jolla, CA
        
                                                                         03/2018-12/2019
Consultant
Consulting

· Conducted studies related to absorption, pricing, rents, positioning, cash flow and profitability to support housing development investment recommendations across the Western United States, which enabled the firm to be the go-to consulting resource for several large clients

· Advised on the valuation of several William Lyon assets for Taylor Morrison, which led to its acquisition of William Lyon, creating the fifth largest homebuilder based on L12M home deliveries

· Created metro-area market overview studies for residential for-sale and apartment market entry analysis, leading developers to expand into new markets in the western region

Research 

· Wrote monthly Metro Analysis and Forecast reports for the Austin, Dallas, Fort Worth, Houston, and San Antonio markets, which were delivered to over 150 clients, including builders, developers, and lenders
· Forecasted single-family and multi-family construction market data on a metro level for five metro areas in Texas using trend analysis and on-site research to assist in our client’s business plans and new opportunity evaluations 

· Developed demand models for retail, office, and industrial properties in mixed-use master-planned community developments to recommend the extent of their inclusion

· Recommended master planned communities’ design and amenities based on target market in consulting studies by evaluating projects across the country to ensure that developers had the most successful master plans
· Built consumer demand models so that builders can better understand buyer profiles, including life stage and price/rent range, to enable the builders to better understand their new and existing markets
FIVE POINT HOLDINGS, Aliso Viejo, CA




                                                           05/2013-03/2018
Research Manager
Financial Analyst

Land Acquisition and Disposition
· Advised and assisted the Senior VP of Revenue Management in the preparation of bid packages to builders in order to complete over 4,000 homesite sales

· Coordinated with Lennar associates to develop land residual financial models to determine Five Point’s bid amount on potential land acquisitions, incorporating scenario and sensitivity analysis, with the goal of increasing the company’s market penetrations and performance
Market Research

· Evaluated product and land plans for several planning areas at the Great Park Neighborhoods, which ranked among the top selling master plans throughout my time at the company

· Analyzed competitors, including new home sales data and inventory, to advise on the types of homes to build, pricing, and release dates in upcoming and prospective communities
Finance
· Analyzed builder PAPA reports to ensure that the company received the full profit participation revenue due as well as to provide insight into the calculation of potential builder bids in future lot sales
· Prepared the market analysis and assisted in the financial analysis for the separate monthly asset reporting of three large master-planned communities in California, prior to the company’s consolidation
· Produced presentations for the San Francisco, Newhall, and Irvine assets for distribution to real estate investment managers, lenders and private equity groups
Project Management
· Analyzed change orders for contracts ranging in value from $10K-$23M in order to provide recommendations as to their approval, communicating with Five Point construction managers, City of Irvine officials, and subcontractors for the Great Park Neighborhoods
· Monitored corporate budgets and performed variance analysis for the Newhall and Great Park Neighborhoods assets 
· Created proprietary budgeting model for subcontractors in order to provide Five Point with greater cost control 
EDUCATION
M.B.A., University of California – Irvine









06/2013
B.A., The University of Texas at Austin, Economics and Business






05/2010
B.A., University of Edinburgh, Humanities and Social Science







12/2008 
Certificate, University of California – San Diego, Accounting (CPA Exam-Track)





12/2019

Post-Baccalaureate Certificate, Louisiana State University, Construction Management




02/2018
ADDITIONAL INFORMATION
· Pre-MBA internships at a family business consulting firm in Berlin, Germany and a wealth fund in London, UK, 2010-2011
· Member of the ULI OCIE Housing (For Sale) Product Council, 2021-Present
· Former member of the ULI OCIE Young Leaders Group Executive Committee

· Fluent in Arabic, proficient in French and Spanish

· Expert user of Excel, Word and PowerPoint
· California Real Estate Salesperson license
